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   The Problem

· Only 237,000 ACA enrolled participants in your national Marketplace, a system of insurance hubs either maintained by the respective state or the state must default into the national Marketplace.

· Need 7,000,000 ACA participants by March 31, 2014 for this entire experience in Health Care Reform be considered an achieved goal.


How?

· Appoint an ACA Life and Health Agent in each State to work with Agency system in spreading the word.

· Use the Life & Health Licensed Agency System as their licensed Agents represent the most comprehensive group of commissioned sales representatives in the United States 1.

· Use Life & Health Licensed Producers as Natural Born Navigators. Each licensed Life & Health broker must maintain an unblemished, updated, and enhanced ( Continuing Education Courses required yearly to maintain Life and Health licenses ) – not too unlike what Mutual Fund Sellers are required to maintain their Series 6 for a Mutual Fund wholesaler – certainly shows ACA consumer these are being serviced by qualified professional, intelligent and informed.

· 8 : The number of people the average insured participant spoke with while attempting to gain insurance within the state of MA. in 2006 when they rolled out a plan almost identical to ACA plan.

· Massachusetts stated that each insured had spoken to an average of eight different people until they were finally enrolled.
· Using this existing Life & Health Agent distribution channel makes the most sense to hit your numbers, but you are going to need to make it worth their while.
· Eight calls would be reduced to one call but a considerable amount of work and is required between Life and Health Agent and the potential ACA healthcare member. I would guess an average of two hours minimum.
· Life and Health Agents are about to be displaced by ACA and will gravitate to this as their last chance to grasp the golden ring as the Life and Health Agents end their careers in the Diaspora of the consumer-direct world in which we live.

· Each enrolled member should be worth $200 and $20 per month. That is $440 per enrolled ACA member. The bill on this is 6M times $440 and that is $2.6B in Life and Health Agent compensation.

· It would need to be front loaded so Agent receives $440 when application is submitted prior to March 31st otherwise kiss March 31st goodbye as a time-table.

· Advertize in each state.

· Tailor each commercial to each state but central production in DC.

· DC needs to control message in states.

· Obama needs to empower Life and Health Agents allowing them to Certify for the IRS their accounts ACA Compliance.

· Call me, Mike McCullom    978-662-5120   mike.cbg@gmail.com
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