
WORKING WITH REAL ESTATE AGENTS 

When buying or selling real estate, you may find it helpful to have a real estate agent assist you. Real estate agents
can provide many useful services and work with you in different ways. In some real estate transactions, the agents work for
the seller. In others, the seller and buyer may each have agents. And sometimes the same agents work for both the buyer
and the seller. It is important for you to know whether an agent is representing you as your agent or simply assisting you
while acting as an agent of the other party.

This brochure addresses the various types of agency relationships that may be available to you. It should help you
decide which relationship you want to have with a real estate agent. It will also give you useful information about the
various services real estate agents can provide buyers and sellers, and it will help explain how real estate agents are paid.

SELLERS

Seller’s Agent

If you are selling real estate, you may want to 
“list” your property for sale with a real estate firm. If so, 
you will sign a “listing agreement” authorizing the firm 
and its agents to represent you in your dealings with 
buyers as your seller’s agent. You may also be asked to 
allow agents from other firms to help find a buyer for your
property. 

Be sure to read and understand the listing 
agreement before you sign it. Your agent must give you a 
copy of the listing agreement after you sign it.

Duties to Seller: The listing firm and its agents 
must • promote your best interests • be loyal to you • 
follow your lawful instructions • provide you with all 
material facts that could influence your decisions • use 
reasonable skill, care and diligence, and • account for all 
monies they handle for you. Once you have signed the 
listing agreement, the firm and its agents may not give any
confidential information about you to prospective buyers 
or their agents without your permission so long as they 
represent you. But until you sign the listing agreement, 
you should avoid telling the listing agent anything you 
would not want a buyer to know.

Services and Compensation: To help you sell your 
property, the listing firm and its agents will offer to 
perform a number of services for you. These may include •
helping you price your property • advertising and 
marketing your property • giving you all required property 
disclosure forms for you to complete • negotiating for you 
the best possible price and terms • reviewing all written 
offers with you and • otherwise promoting your interests.

For representing you and helping you sell your 
property, you will pay the listing firm a sales commission 
or fee. The listing agreement must state the amount or 
method for determining the sales commission or fee and 
whether you will allow the firm to share its commission 
with agents representing the buyer.

Dual Agent

You may even permit the listing firm and its 
agents to represent you and a buyer at the same time. 
This “dual agency relationship” is most likely to happen if 
an agent with your listing firm is working as a buyer’s 
agent with someone who wants to purchase your 
property. If this occurs and you have not already agreed to
a dual agency relationship in your listing agreement, your 
listing agent will ask you to amend your listing agreement 
to permit the agent to act as agent for both you and the 
buyer.

It may be difficult for a dual agent to advance the 
interests of both the buyer and seller. Nevertheless, a dual
agent must treat buyers and sellers fairly and equally. 
Although the dual agent owes them the same duties, 
buyers and sellers can prohibit dual agents from divulging 
certain confidential information about them to the other 
party.

Some firms also offer a form of dual agency called
“designated agency” where one agent in the firm 
represents the seller and another agent represents the 
buyer. This option (when available) may allow each 
“designated agent” to more fully represent each party. 

If you choose the “dual agency” option, 
remember that since a dual agent’s loyalty is divided 
between parties with competing interests, it is especially 
important that you have a clear understanding of • what 
your relationship is with the dual agent and • what the 
agent will be doing for you in the transaction.



BUYERS

When buying real estate, you may have several choices as to how you want a real estate firm and its agents to 
work with you. For example, you may want them to represent only you (as a buyer’s agent). You may be willing for them to
represent both you and the seller at the same time (as a dual agent). Or you may agree to let them represent only the 
seller (seller’s agent or subagent). Some agents will offer you a choice of these services. Others may not.

Buyer’s Agent
Duties to Buyer: If the real estate firm and its 

agents represent you, they must • promote your best 
interests • be loyal to you • follow your lawful instructions
• provide you with all material facts that could influence 
your decisions • use reasonable skill, care and diligence, 
and • account for all monies they handle for you. Once 
you have agreed (either orally or in writing) for the firm 
and its agents to be your buyer’s agent, they may not give 
any confidential information about you to sellers or their 
agents without your permission so long as they represent 
you. But until you make this agreement with your buyer’s 
agent, you should avoid telling the agent anything you 
would not want a seller to know.

Unwritten Agreements: To make sure that you 
and the real estate firm have a clear understanding of 
what your relationship will be and what the firm will do for
you, you may want to have a written agreement. However,
some firms may be willing to represent and assist you for a
time
 as a buyer’s agent without a written agreement. But if you
decide to make an offer to purchase a particular property, 
the agent must obtain a written agency agreement before 
writing the offer. If you do not sign it, the agent can no 
longer represent and assist you and is no longer required 
to keep information about you confidential.

Be sure to read and understand any agency 
agreement before you sign it. Once you sign it, the agent 
must give you a copy of it. 

Services and Compensation: Whether you have a 
written or unwritten agreement, a buyer’s agent will 
perform a number of services for you. These may include 
helping you • find a suitable property • arrange financing 
• learn more about the property and • otherwise promote
your best interests. If you have a written agency 
agreement, the agent can also help you prepare and 
submit a written offer to the seller.

A buyer’s agent can be compensated in different 
ways. For example, you can pay the agent out of your own 
pocket. Or the agent may seek compensation from the 
seller or listing agent first, but require you to pay if the 
listing agent refuses. Whatever the case, be sure your 
compensation arrangement with your buyer’s agent is 
spelled out in a buyer agency agreement before you make 
an offer to purchase property and that you carefully read 
and understand the compensation provision. 

 Dual Agent
You may permit an agent or firm to represent you 

and the seller at the same time. This “dual agency 
relationship” is most likely to happen if you become 
interested in a property listed with your buyer’s agent or 
the agent’s firm. If this occurs and you have not already 
agreed to a dual agency relationship in your (written or 
oral) buyer agency agreement, your buyer’s agent will ask 
you to amend the buyer agency agreement or sign a 
separate agreement or document permitting him or her to
act as agent for both you and the seller. It may be difficult 
for a dual agent to advance the interests of both the buyer
and seller. Nevertheless, a dual agent must treat buyers 
and sellers fairly and equally 
 Although the dual agent owes them the same duties, 
buyers and sellers can prohibit dual agents from divulging 
certain confidential information about them to the other 
party.

Some firms also offer a form of dual agency called
“designated dual agency” where one agent in the firm 
represents the seller and another agent represents the 
buyer. This option (when available) may allow each 
“designated agent” to more fully represent each party.

If you choose the “dual agency” option, 
remember that since a dual agent’s loyalty is divided 
between parties with competing interests, it is especially 
important that you have a clear understanding of • what 
your relationship is with the dual agent and • what the 
agent will be doing for you in the transaction. This can 
best be accomplished by putting the agreement in writing 
at the earliest possible time.



 Seller’s Agent Working With a Buyer

If the real estate agent or firm that you contact 
does not offer buyer agency or you do not want them to 
act as your buyer agent, you can still work with the firm 
and its agents. However, they will be acting as the seller’s 
agent (or “subagent”). The agent can still help you find 
and purchase property and provide many of the same 
services as a buyer’s agent. The agent must be fair with 
you and provide you with any “material facts” (such as a 
leaky roof) about properties.

But remember, the agent represents the seller—
not you—and therefore must try to obtain for the seller 
the best possible price and terms for the seller’s property.
 Furthermore, a seller’s agent is required to give 
the seller any information about you (even personal, 
financial or confidential information) that would help the 
seller in the sale of his or her property. Agents must tell 
you in writing if they are sellers’ agents before you say 
anything that can help the seller. But until you are sure 
that an agent is not a seller’s agent, you should avoid 
saying anything you do not want a seller to know.
Sellers’ agents are compensated by the sellers.

Disclosure of Seller Subagency

(Complete, if applicable)
 ❒When showing you property and assisting you in the 

purchase of a property, the above agent and firm will 
represent the SELLER. For more information, see “Seller’s 
Agent Working with a Buyer” in the brochure. 

Agent’s Initials Acknowledging Disclosure:
$BrokerSignature$

 (Note: This brochure is for informational purposes only 
and does not constitute a contract for service.)

The North Carolina Real Estate Commission
P.O. Box 17100 • Raleigh, North Carolina 27619-7100

919/875-3700 • Web Site: www.ncrec.gov
REC 3.45 3/1/13

00,000 copies of this public document were printed 
at a cost of $.000 per copy. 

 Scan the code above to access the Commission Web site 
from your mobile devices.

FOR BUYER/SELLER

Agent Name:

License Number: C20502

Firm Name:  True Homes, LLC

Date:

Agents are required to review this with you and must retain this 
acknowledgment for their files. This is not a contract.

By signing, I acknowledge that the agent named below furnished a
copy of this brochure and reviewed it with me.

$B1Signature$

Buyer Signature

$B2Signature$  _  _________________________________________  
Co-Buyer Signature

Disclosure of Seller Subagency

(Complete, if applicable)
When showing you property and assisting you in the purchase of a
property, the above agent and firm will represent the SELLER. For 
more information, see “Seller’s Agent Working with a Buyer” in 
the brochure.

Buyer’s Initials Acknowledging Disclosure:                             

      $B1Initial$

        $B2Initial$

James Kempski

271183

Mallard Realty Group



This   is   a   summary   of   how   deposits,   due   diligence,   and   earnest   money   work   in   NC.   In   the   offer,   
there   are   3   different   dollar   amounts   that   we   will   need   to   include.   

●   
  The   1 st   is   (of   course)   the   offer   price.     
    

● The   2 nd   is   the   due   diligence   fee,   and   the   3rd   is   the   earnest   money.   In   NC,   
buyers   are   allowed   a   certain   period   of   time,   called   the   due   diligence   period   (which   is   
negotiable)   to   do   your   inspections,   negotiate   on   any   repairs   that   are   necessary,   and   to   
get   the   appraisal   done   through   your   bank.   Within   24   hours   of   going   under   contract,   we   
will   need   to   deliver   the   due   diligence   check   to   the   seller.   The   amount   of   this   fee   is   
negotiable   and   is   determined   completely   based   on   the   house   and   if   we   are   competing   
with   any   other   offers.   If   for   any   reason   you   decide   to   terminate   the   contract,   the   seller   
keeps   this   deposit   no   matter   what.   If   all   goes   as   planned,   then   you   will   get   it   back   as   a   
credit   towards   your   down   payment   and   closing   costs.   We   can   get   into   details   of   the   
different   scenarios   of   why   a   buyer   would   terminate   a   contract   once   we   start   looking   at   
homes.     
    

● Lastly,   as   for   the   earnest   money,   this   amount   is   generally   1%-1.5%   of   the   offer   
price,   but   this   also   depends   on   the   situation   of   the   house.   Like   I   mentioned   with   the   due   
diligence   fee.   The   earnest   money   is   held   in   escrow   with   our   closing   attorney   and   is   
refundable   during   the   due   diligence   period   if   the   contract   is   terminated.   If   for   some   
reason   the   contract   is   terminated   AFTER   the   due   diligence   period,   then   the   seller   keeps   
this   deposit   as   well.   I   will   be   perfectly   honest   though,   the   only   time   I've   seen   a   contract   
fall   through   after   the   due   diligence   period   is   when   a   buyer   either   got   extreme   cold   feet,   
or   something   crazy   happens   with   their   financing.   Again,   if   all   goes   as   planned,   then   
you   will   get   this   money   back   as   a   credit   towards   your   down   payment   and   closing   
costs.   I   know   this   all   sounds   a   bit   much,   so   please   let   me   know   if   you   have   any   
questions.     

We   didn't   go   into   great   detail   about   some   of   the   costs   that   are   related   to   purchasing   a   home,   so   
here   are   some   estimated   costs   for   inspections,   appraisal,   and   some   other   items.   I've   included   a   
list   below   of   these   items   for   you   to   keep   as   a   reference.     

Home   Inspection    -   Between   $450-$650   +   (depending   on   size   and   age   of   home)   

Termite   Inspection    –   Between   $90-$125   +   

HVAC   Inspection    -   Between   $150-$150   +   (depending   on   how   many   units)   

Property   Survey    (Not   Required)-   Between   $450-$550   +   (price   varies   depending   on   the   size   of   
land)-   N/A   for   a   condo   or   townhome.   

Appraisal    -   This   differs   depending   on   which   lender   you   choose,   but   usually   about   $425-$550   +   

Attorney   Fee    -   Between   $900-$1200   +   (this   is   a   closing   cost,   so   this   isn't   paid   upfront)     



Here   are   a   few   lenders   that   I   wanted   to   share   with   you   in   case   you   wanted   to   shop   around   a   bit.   
If   you   do   reach   out   to   any   of   them,   please   be   sure   to   tell   them   that   you're   working   with   me   and   
they   will   take   extra   special   care   of   you.   

  

Tina   Konidaris     

DASH   Lending   

919-256-3122   -   Office   

919-412-5301   -   Cell   

tkonidaris@primeres.com   

  

William   Scroggs   

  corporate   Investors     

919.525.3660    -   Office   

919.428.5140    -   Cell   

will@robbyoakes.com      

www.robbyoakes.com   

    

   Audra   Ange   

Homeside   Mortgage   

919-973-2836   -   Office   

919-491-8369   -   Cell   

aange@gohomeside.com   

    

  

  



At   some   point,   you   will   need   to   get   a   homeowners   insurance   policy   set   up   once   we   are   under   
contract,   so   I   have   a   couple   of   insurance   agents   that   I   refer   clients   to   that   are   extremely   helpful:   

  

             Dimetrius   Hatcher   

             Allstate     

            4324   S   Alston   AV     

            Durham   NC   27713   

            Bus.   919-249-7291   

            Cell.   413-246-6732   

  

  

Matt   Ellington   

Farm   Bureau   Insurance   

2902   S.   Miami   Blvd,   Suite   A   

Durham,   NC,   27703   

Bus    919.544.4953   

Fax    919.572.8936   

  

Maz   Ganim   

Brightway   Insurance   

office:   919-443-3300   ext.   3   

cell:   919-744-1019   

maz.ganim@brightway.com   

  

  



  

  

Here   is   the   contact   information   for   the   home   inspectors   I   recommend   to   all   of   my   clients.    They   
all   do   a   really   great   job   and   would   be   able   to   help   with   any   home   we   end   up   finding.   

  

Billy   Spaker     

919-818-2022   

billy@allinspected.com   

  

Luis   Turner   

919-291-1160   

ltinspections1@gmail.com   

http://www.ltinspections.com  

  

Yu   Zhang   

Clarity   Home   Inspections   

919-413-6106   

hiyu64@gmail.com   
  



Should I be present when the home
inspection is performed?  

Whenever possible, you should be present.
The inspector can review with you the results of 
the inspection and point out any problems found. 
Usually the inspection of the home can be 
completed in two to three hours (the time can 
vary depending upon the size and age of the 
dwelling). The Home Inspector must give you a 
written report of the home inspection within 
three business days after the inspection is 
performed (unless otherwise stated in your 
contract with the Home Inspector). The home 
inspection report is your property. The Home 
Inspector may only give it to you and may not 
share it with other persons without your 
permission.

Are all inspection reports the same?
No. While the Home Inspector Licensure

Board has established a minimum requirement 
for report-writing, reports can vary greatly. They 
can range from a “checklist” of the systems and 
components to a full narrative evaluation or any 
combination of the two. Home Inspectors are 
required to give you a written “Summary” of 
their inspection identifying any system or 
component that does not function as intended, or 
adversely affects the habitability of the dwelling,

or appears to warrant further investigation by a 
specialist. The summary does not necessarily 
include all items that have been found to be 
defective or deficient. Therefore, do not read only 
the summary. Carefully read and understand the 
entire home inspection report.

What should I do if I feel something has
been missed on the inspection?

emergency repairs), call the inspector or 
inspection company to discuss the problem. Many 
times a “trip charge” can be saved by explaining 
the problem to the inspector who can answer the 
question over the telephone. This also gives the 
inspector a chance to promptly handle any 
problems that may have been overlooked in the 
inspection.

Before any repairs are made (except

If, following the home inspection, the
seller repairs an item found in the home 
inspection, may I have the Home Inspector 
perform a “re-inspection”?

Yes. Some repairs may not be as
straightforward as they might seem. The 
inspector may be able to help you evaluate the 
repair, but you should be aware that the 
re-inspection is not a warranty of the repairs that 
have been made. Some Home Inspectors charge 
a fee for re-inspections.

North Carolina
Home Inspector Licensure Board

322 Chapanoke Road, Suite 200
Raleigh, NC 27603

919/662-4480

The North Carolina Real Estate Commission
P.O. Box 17100

Raleigh, North Carolina 27619-7100
919/875-3700

Web Site: www.ncrec.state.nc.us
0,000 copies of this public document were printed at a cost of $.000 per copy.

REC 3.46      8/1/05



Questions and Answers on:
H O M E  I N S P E C T I O N S

For most persons, purchasing a home is the
largest investment they will ever make. It is no 
wonder then that many homebuyers employ 
professionals to inspect the structural and 
mechanical systems of the home and report to 
them on their condition. Sometimes sellers also 
employ Home Inspectors to alert them to 
problems with their homes which could arise 
later in the transaction. But normally Home 
Inspectors are employed by buyers. For this 
reason, this brochure is written from the 
viewpoint of the potential homebuyer.

What is a home inspection?

accessible systems and components of a home 
(plumbing system, roof, etc.) and is intended to 
give the client (usually a homebuyer) a better 
understanding of their condition. It is also 
important to know what a home inspection is 
not! It is not an appraisal of the property’s 
value; nor should you expect it to address the 
cost of repairs. It does not guarantee that the 
home complies with local building codes 
(which are subject to periodic change) or 
protect you in the event an item inspected fails 
in the future. [Note: Warranties can be 
purchased to cover many items.] Nor should it 
be considered a “technically exhaustive” 
evaluation, but rather an evaluation of the 
property on the day it is inspected, taking into 
consideration normal wear and tear.

It is an evaluation of the visible and

Can anyone perform a home inspection?
No. Only persons licensed by the North

Carolina Home Inspector Licensure Board are 
permitted to perform home inspections for 
compensation. To qualify for licensure, they 
must satisfy certain education and experience 
requirements and pass a state licensing 
examination. Their inspections must be 
conducted in accordance with the Board’s 
Standards of Practice and Code of Ethics.

This brochure is a joint publication of the
North Carolina Home Inspector Licensure 
Board and the North Carolina Real Estate 
Commission designed to give consumers a 
better understanding of the home inspection 
process. What a home inspection is, who can 
perform an inspection and what to expect. If 
you have further questions regarding home 
inspections and Home Inspectors, you should 
contact the North Carolina Home Inspector 
Licensure Board, 322 Chapanoke Road, Suite 
200, Raleigh, NC 27603 919/662-4480.

Why should I have the home inspected?
Most homebuyers lack the knowledge, skill

and emotional detachment needed to inspect 
homes themselves. By using the services of a 
licensed Home Inspector, they can gain a better 
understanding of the condition of the property, 
especially whether any items do not “function as 
intended”or “adversely affect the habitability of 
the dwelling”or “warrant further investigation” 
by a person who specializes in the item in 
question.

In my home purchase I have chosen

Yes and No. Home Inspectors typically
evaluate structural components (floors, walls, 
roofs, chimneys, foundations, etc.), 
mechanical systems (plumbing, electrical, 
heating/air conditioning), installed appliances 
and other major components of the property. 
The Home Inspector Licensure Board’s

to sign the standard Offer to Purchase and 
Contract* form which many real estate 
and legal professionals use. It states that I 
have the right to have the home inspected 
and the right to request that the seller 
repair identified problems with the home. 
Will the home inspection identify all of 
these problems?
*Jointly approved and copyrighted by the 
North Carolina Association of REALTORS® 
and the North Carolina Bar Association.

Standards of Practice do not require Home 
Inspectors to report on: wood-destroying insects, 
environmental contamination, pools and spas, 
detached structures and certain other items listed 
in the Offer to Purchase and Contract form. 
Always ask the Home Inspector if he covers all 
the things which are important to you. If not, it is 
your responsibility to arrange for an inspection 
of these items by the appropriate professionals. 
For a description of the services to be provided 
by the Home Inspector (and their cost), you 
should read carefully the written contract which 
the Home Inspector must give you and which you 
must sign before the Home Inspection can be 
performed.

How do I request a home inspection, and
who will pay for it?

You can arrange for the home inspection or
ask your real estate agent to assist you. Unless 
you otherwise agree, you will be responsible for 
payment of the home inspection and any 
subsequent inspections. If the inspection is to be 
performed after you have signed the purchase 
contract, be sure to schedule the inspection as 
soon as possible to allow adequate time for any 
repairs to be performed.

Continued
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PROFESSIONAL SERVICES DISCLOSURE AND ELECTION 
[See Guidelines (Form 760G) for instructions on completing this form] 

 

Property Address:___________________________________________________________________________________(“Property”)  

Buyer or Seller:______________________________________________________________________________________________ 

Real Estate Firm: ______________________________________________________________________________________(“Firm”)  

 

1.  There are professional services that typically are performed in connection with the purchase and sale of real estate.  Buyer or Seller 

understands that Firm cannot give advice in certain matters that may relate to the purchase or sale of the Property, including but not 

limited to matters of law, taxation, financing, surveying, wood-destroying insect infestation, structural soundness of engineering. 

 

2.  Buyer or Seller acknowledges Firm has recommended that Buyer or Seller consult with a professional for an opinion regarding 

each service listed below to be performed pursuant to Buyer or Seller’s purchase or sale of the Property.  Regarding each such service, 

Buyer or Seller has either selected the service provider listed or elected not to have the service performed.  Although Firm may 

provide Buyer or Seller the names of providers who claim to perform services in one or more of the listed areas, Buyer or Seller 

understands that Firm cannot guarantee the quality of service or level of expertise of any such provider.  Buyer or Seller agrees to pay 

the full amount due for all services directly to the service provider whether or not the transaction closes. 

 

 

Service 
 

Selected 

(initial) 
Waived 

(initial) 

 

Name(s) of Service Providers(s) 

 

Who 

Orders 
     

 

Accountant/CPA /Tax Advisor 

 

    

 

Appraisal 

 

    

 

Attorney/Title Exam/Closing 

 

    

 

Home Inspections 

 

    

 

Home Warranty 

 

    

 

Mortgage Loan 

 

    

 

Property Insurance 

 

    

 

Radon Inspection 

 

    

 

Septic Inspection 

 

    

 

Survey* (see note below) 

 

    

 

Title Insurance 

 

    

 

Well/Water Inspection 

 

    

 

Wood Infestation 

 

    

 

 

 

    

 

 

 

    

 

 

 

    

 

Tim McNamera 919-329-2997
Kevin Hayes 919-698-2009

Bank

Anne Page Watson PLLC 919-489-9058
Jeff Jones Bagwell Holt Smith PA 919-460-2920

Client

Tracey Law 919-202-4359
Jeff Moss-Structural Engineer 919-740-0188

Client

Americas Prefered 800-648-5006 Client

Movement Mortgage 919-244-5656
Wells Fargo 919-928-5216
DNJ Mortgage 919-818-6177

Client

Lynn Johnson Allstate 260-417-2966 Client

Tracey Law 919-202-4359 Client

Water Specialist 919-732-1578 Client

Anne Page Watson PLLC 919-489-9058
Jeff Jones Bagwell Holt Smith PA 919-460-2920

Client

Anne Page Watson PLLC 919-489-9058
Jeff Jones Bagwell Holt Smith PA 919-460-2920

Client

Water Specialist 919-732-1578 Client

Tracey Law 919-202-4359 Client

Keller Williams Realty Chapel Hill NC

These are just recommendations.

  Mallard Realty Group

Arges Law - 919-384-8000
Arnette Law - 919-747-2208

  Billy Spaker 919-818-2022

 HSA Home Warranty 800-367-1448

Home side Mortgage-919-491-8369
Will Scroggs Corp INV- 919-428-5140
Dash Lending -919-413-4847

Dimetrius Hatcher Allstate 919-249-7291
Matt Ellington Farm Bureau Ins. 919-544-4953

  Billy Spaker 919-818-2022

Water work inc
http://waterworkinc.com/

 Cliff Credle- 919-682-2006

Arges Law - 919-384-8000

Water work inc
http://waterworkinc.com/

Billy Spaker 919-818-2022

Hayes AC/ Heat 919-471-8020HVAC ac/heat
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3.  Buyer or Seller hereby agrees to indemnify and hold Firm harmless from and against any and all liability, claim, loss, damage, suit, 

or expense that Firm may incue either as a result of Buyer or Seller’s selection and use of any of the listed service providers or Buyer 

or Seller’s election not to have one or more of the listed services performed. 

 

*NOTE REGARDING SURVEYS:  Situations arise all too often that could have been avoided if the buyer had obtained a new survey 

from a NC registered surveyor.  A survey will normally reveal such things as encroachments on the Property from adjacent properties 

(fences, driveways, etc.); encroachments from the Property onto adjacent properties; road or utility easements crossing the Property; 

violations of set-back lines; lack of legal access to a public right-of-way; and indefinite or erroneous legal descriptions in previous 

deeds to the Property.  Although title insurance companies may provide lender coverage without a new survey, the owner’s policy 

contains an exception for easements, set-backs and other matters which would have been shown on a survey.  Many such matters are 

not public record and would not be included in an attorney’s title examination.  In addition, if the buyer does not obtain their own 

survey, they would have no claim against a surveyor for inaccuracies in a prior survey. 
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